
Selling Your Home- March 29, 2013

The Kansas City housing market is about to explode.  In my intro I wrote about 
an Armour Hills listing that was on the market less then one day and I have had 
similar experiences with other buyers looking in Lenexa and Overland Park.  If 
you've been thinking about selling, the time is NOW!

Here are some suggestions for selling your home:

Setting the Price.  When pricing your home look at what has sold in your 
neighborhood in the past six months.  If you have a 3 bedroom 2 bath home with 
a 2 car garage those are the comps you want to look at.  Kitchen and bath 
upgrades are selling points to the buyers looking at the house but remember 
upgrades add value, just not dollar for dollar.

Curb Appeal is Key.  A buyer's first impression starts with driving up 
to your home so remember to:

        Keep your grass cut.

        Remove dead and dying plants.  

        Freshen up or re-mulch the landscape at your front door.

        Fresh coat of paint on the front door.

        Clean windows of cobwebs, dirt and dust. (While your agent is opening the 
door the buyer is taking a hard look at the outside)

First Impressions.  Many things can influence a buyer's initial 
reaction when entering your front door:

        Clean your home thoroughly-carpet, windows, dusting-and keep it neat.

        Remove the 'clutter' and depersonalize your house removing family 
pictures, stacks of anything and any rarely used items.

        Pay special attention to your kitchen and bathrooms.

        Organize the garage and basement.

        Be aware of unpleasant odors; pets, strong cooking smells, etc.

And Remember,



Be ready for your home to be shown at a moment's notice and do not decline 
showings. 

Leave your home during showings- it allows your potential buyers to feel at 
home.

Remove all fixtures that are not included in the sale like light fixtures.

Look at your MLS listing online and make sure it reads correctly and the 
pictures are online immediately.

The first two weeks are the most important time on the market.  Studies show 
that up to 40% of your activity occurs during this time.

And be ready to reduce if you haven't received an offer in the first two weeks.

Please contact me if your thinking about buying or selling 
at mickey@kansascityhomes.com
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