
Buyers beware, it's no longer a buyers market.  Houses are going on 
the market and going under contract in the same day!  Here are my 
suggestions to successfully writing a contract that will get you the 
house you have been looking for...

Be committed.  If you've seen all of the houses currently on the 
market in the area you want to live then be prepared to 
purchase.  Now you're looking at houses the first day they are on the 
market along with every other buyer looking in the area.

When writing an offer on a brand new listing keep the offer 
'clean'.  The offer needs to be for the asking price or very close.  Make 
sure your pre-approval letter reflects the price of the offer and your 
earnest money deposit should be significant, this let's the seller 
know your serious about the offer.  The seller should pay for a home 
warranty but stay away from asking for closing cost and any 
contingency's.  Keep your closing time at 45 days, that will allow the 
lender adequate time to complete the loan and allow the seller time 
to make their plans. Know the comps in the neighborhood, the most 
relevant are what has sold in the past six months so you can make a 
quick educated decision about the house you want to buy.

Last but not least is make sure your agent is proactive in getting the 
offer to the listing agent. Sometimes it's necessary for your agent to 
drive the offer to the listing agents office or house. And be prepared 
to increase your offer, sometimes in multiple offer situations the 
listing agent will request 'highest and best' requesting the very best 
offer from each buyer.

Good luck all of you home buyers and please contact me 
at mickey@kansascityhomes.com with any questions.
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